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Founded in 1999, Hillview Capital Advisors is a registered in-
vestment advisory firm providing comprehensive wealth man-
agement services to individuals and families of substantial
means. Its offices are located in New York and Philadelphia.

Infovest21: Describe your firm’ s investor base.

Jonathan Hochberg: We are a multi-client family office with
over 65 clients. Our primary clients are wealthy individuals and
families with average investment portfolios of approximately
$10 - $50 million.

Most of our clients are US taxpayers which factors into our in-
vestment philosophy.

Infovest21: Do you offer open architecture or propriet
product s?

Jonathan Hochberg: We have an open architecture model
and hire outside managers. All of our portfolios are customized
to meet client specific goals and objectives which is one reason
we seek to use managed accounts to the extent possible. For
example, approximately 80% of a typical client’s portfolio could

ary

be liquidated would have daily (T+3 days) liquidity.

Managed accounts also provide better transparency, liquidity
and the possibility to lower fees.

This strategy has benefited our clients immensely in 2008.

Brendan Connor: Because of the varied nature of our clients’
portfolio, managed accounts allow us to offer customized port-
folios of strategies for each client as opposed to investing in a
pooled vehicle.

Infovest21: What is your percent
funds?

Jonathan Hochberg: Approximately 10-20% of our clients’
portfolios are invested in alternatives or “hedge fund” like strate-
gies. We do not invest in funds of funds.

age allocation to hedge

Infovest21: T ell us about the managers that you have se -
lected in the p ast. Describe them in terms of asset s, peo-
ple, track record, pedigree, and strategies?

Brendan Connor: We are structure-agnostic in our approach to
manager selection. A manager may have a strategy of interest
but it is irrelevant whether it may be in a hedge fund, mutual
fund or separate account. We look at asset allocation from a
macro view and each manager has to fit a specific need in the
portfolio.

Jonathan Hochberg: Aot of our manager searches are rela-
tionship driven. We are looking for a substantial track record,
although not necessarily with the same firm. We tend to invest
in managers with experience such as traders from a bank pro-
prietary desk, or managers that part company with an estab-
lished firm.

Brendan Connor: Yes, they need a demonstrable track record.
Our philosophy is we go to smaller boutique firms that are pe-
ripheral in size relative to their strategies. This allows the man-
ager to exploit inefficiencies in the market. Large firms tend to
regress to the mean, and generate less alpha.

professionals before using the services of a manager.

No information in this newsletter constitutes or should be interpreted as a solicitation for investment in any of the investments reported on. A prospective client should independently
investigate an investment manager before engaging the services of that manager and should consult with independent qualified sources of investment advice and other legal and tax
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Infovest21: What strategies are interesting currently?
Brendan Connor: We like credit strategies that exploit various
inefficiencies across the capital structure.

We've been looking at traditional distressed, distressed trade
claims, stressed high yield which does not get a lot of institu-
tional attention, and investment grade credit.

We think that global and emerging equities will be an area of
growth. There are also interesting opportunities in frontier mar-
kets such as Africa, the Middle East, Asia, and to a lesser ex-
tent Latin America and Europe.

Infovest21: What kind of

fees and tax. Some strategies have high pre-tax returns but
may be less attractive relative to other strategies after tax.

Infovest21: Have there been changes to your investment
and due diligence process since 2008?

Brendan Connor: Going forward, operational due diligence
audits will be required.

Investors are more cognizant of asset-liability mismatches, as
well as who the other investors are in the funds. If a hedge fund
put up a gate at the end of last year, we want to understand
why — was it because of the strategy or was it done to protect
the business?

diversification do you have

in your port folio?

Brendan Connor: We are
looking for noncorrelated as-
sets, although in 2008 we
learned that correlations will
rise when you least expect it.
We find we can achieve that
by investing in asset classes
with less institutional interest,
such as master-limited part-
nerships in oil and gas.
These are also tax-advan-
tages for the US tax-payer
but are taxed prohibitively for
some investors due to the
tax treatment on dividends. These are achieved through long-
only managed accounts.

We like credit
strategies that
exploit various
inefficiencies
across the
capital structure.

Infovest21: Are there cert ain model port folios that you use
as a guide for client s?

Brendan Connor: There are three “model” portfolios, which
are the conservative, moderate, and aggressive portfolios.
There is a higher percentage of alternative investments in the
last category, of between 20-22%.

However, the models are only a guide. The asset allocation of
our clients changes over time. We are not in every asset class
at any one time. For instance in the 1990s, we invested in real
estate investments trusts. We did not do so in the early 2000s.
Now we are finding REITS to be interesting again.

Infovest21: Is t ax-efficiency import ant?

Jonathan Hochberg: Tax-efficiency is important because our
clients are US tax-payers. However, we do not exclude strate-
gies solely based on their tax characteristics. We may imple-
ment tax inefficient strategies in clients’ tax exempt or
tax-deferred entities such as a foundation or IRA.

Brendan Connor:  We look at the returns of strategies net after

Less than 1% of our funds
gated last year, and we had lig-
uidity for our investors when

they wanted it.
Investors are more

cognizant of asset-

liability mismatches,

as well as who the

other investors are
in the funds.

Infovest21: What is your out -
look for hedge fund invest -
ing?

Brendan Connor: We've al-
ready seen that the assets re-
turning to the space are going
to the top 15 to 20 best-per-
forming strategies. To attract
assets, hedge funds will need
to beef up their infrastructure
and demonstrate that they have
a stable business model and be able to operate with income
from performance fees only. More power has shifted to the lim-
ited partners and investors in terms of greater communication,
flexibility and negotiating room on terms and fees.

For smaller hedge funds, limited partners may leverage the lim-
itations of infrastructure for lower fees or concessions. /
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